International Sales and Export
Marketing Training
Free series of training sessions

Week2 Session 1: Monday March 15™
A. Market entry and how to find customers for your export business
B. Contract development, administration and renewal . Adding KPI's to contracts
C. Do's and Dont when choosing the best partners/clients

Week2 Session 2: Friday March 19"
A. Opening the Doors with Total Quality Management and
Certification/Standards
B. Shipping and Logistics from Belize to the World. Analysis of Freight Forwarders
and Customs's Brokers

Week4 Session 1: Monday March 29"
A. Develop your Export Marketing Strategy, Adapt, Implement and Execute.
B. In Depth Analysis Of Promotions, Social Media and branding strategy and
limiting "Friction" in your sales Mix
C. Tradeshows and Customer Specification Sheets

Week4 Session 2: Wednesday March 31°






